IBM Partner Ecosystem

Co-sell with IBM and
extend your reach

Tap into IBM’s vast network
of clients and maximize your
joint-selling opportunities

Explore the IBM Sales Partner Advocacy Program, which
encourages collaboration between IBM sales and your teams
to co-sell your solutions with embedded IBM technology.

We incentivize our sellers to support your deal. Our sellers
help you extend your reach to new clients. Clients win

by getting the best technology solution available.

What this means for you

The IBM Sales Partner Advocacy Program is a co-sell benefit for
selected Partner Plus members that encourages collaboration
between you and IBM sales teams when you sell your solution
with embedded IBM technology to IBM clients.

How we work with you

Through this program, IBM sales teams are encouraged to
introduce you into their client accounts. To activate this program
for your business, follow these simple steps:

— Complete IBM Global Compliance Questionnaire and
Business Integrity Training. Contact IBM Partner Support to
get started.

— Assign someone to the ESA/Build Admin role in your IBM
Partner Plus Profile. BP Profile Admins can find Partner
Portal role guidance, here.

— At the end of the quarter, report your client sales in the IBM
Sales Partner Advocacy Program Reporting Portal using
instructions from the Portal User Guide.

Co-sell to differentiate

Create new revenue opportunities
for your solution by selling to IBM clients
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Benefit from a channel-neutral sales

between IBM’s and your sales teams

Leverage IBM skills and expertise with
insights into IBM clients, industry, and
technology
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Let’s go further together
Learn more and get started today.

Watch video -

Let’s create something that changes everything.
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environment that encourages collaboration


https://www.ibm.com/partnerplus/support
https://www.ibm.com/partnerworld/public/sales-partner-advocacy/reporting/orders
https://ibm.seismic.com/Link/Content/DCVqWFV49RJ3h8cHRFBpGV6jCJCd
https://ibm.seismic.com/Link/Content/DCCWmFmVXMmgJ8hMWqgFFWBR8bmj
https://mediacenter.ibm.com/media/Announcing+the+IBM+Sales+Partner+Advocacy+Program/1_c01cu643
https://ibm.seismic.com/app?ContentId=c8cfef3d-7684-49ec-a28f-444b1b9359bf#/doccenter/861ea1fd-99e0-44d7-9135-85412e5c28d1/doc/%252Fdd3359e5f7-a856-a91b-7688-41024b2ac637%252FdfNTY4NmVhOWItY2RkNS04ZWY3LTZkNzItZTQwZjczMWUyMjk1%252CPT0%253D%252CQ3Jvc3MgQnJhbmQ%253D%252FdfOthers%252FdfOTRiYmU4NTQtNWY4NC03Y2QyLWZjYWUtOGIxYmFmZjkyZThk%252CPT0%253D%252CU2VsbGVyIGVuYWJsZW1lbnQ%253D%252Flfe0e571ea-4b42-427b-a064-a35159c0f9ad//?mode=view&parentPath=sessionStorage
https://ibm.seismic.com/Link/Content/DC7Xjj984CJmjGMWB93BC8GMGRPG



